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An Alabama Couple Returns to Hometown Splendor
It took a chance meeting and a single walk-through for the Flemings to make an offer for the 19th-century mansion

NORBERT AND SHERYL Putnam
were hoping to be helpful when
they invited a couple they met at
a birthday party in fashion-de-
signer Billy Reid’s shop in Flor-
ence, Ala., to visit their home.

Wes and Heather Fleming had
mentioned they were searching
for a house in the area and the
Putnams offered them a look at
their historic property.

“I thought we might be able to
give them a hand,” said Mr. Put-
nam, 78, who has had a long and
distinguished career as a bassist
and record producer, notably as a
Muscle Shoals musician and work-
ing with the likes of Elvis Presley,
Jimmy Buffett and Roy Orbison.
He also has experience restoring
antebellum homes with his wife,
68, in Alabama, Mississippi and
Tennessee.

BY SETH SCHWARTZ When the Thimbleton estate
came on the market in 2015, the
Putnams couldn’t pass up the op-
portunity to move back to Mr.
Putnam’s hometown and move
into a historic residence. They
paid $325,000 for the property, on
1 acre, and moved into the four-
bedroom, 3½-bath 1830s mansion
shortly after.

After the Flemings enjoyed an
informal home tour of Thimbleton
and a couple of hours chatting
over wine, Mrs. Fleming asked, “If
you were to sell the house how
much would you ask?”

The Putnams, who had been
thinking about downsizing, gave a
figure. Following an hour discus-
sion with her husband, Mrs. Flem-
ing called back and they agreed
on a price: $495,000.

Mr. Putnam added one precon-
dition. “Promise to stay here for
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It’s Easy
Being Green
Biophilic design brings apartment-dwellers closer
to nature; gardeners who scale skyscrapers

The new homeowners recently completed a $600,000 renovation of the Thimbleton estate in Florence, Ala.

Purchase price: $495,000 in 2019

W
aiting out the pandemic in a high-rise apartment close
to the center of a major international city has been a
relatively calm experience for Kenny Yeo. Last year,
the 32-year-old marketing director bought his first
property in London’s Canary Wharf neighborhood, one

of the city’s two main financial districts.
The apartment is in the Wardian London development, two newly built

towers of 50 and 55 stories that are crammed with greenery. In total,
they contain 100 different species of exotic plants from around the world,
with a lobby that resembles an op-
ulent greenhouse and a swimming
pool fringed with palm trees.

Mr. Yeo moved into his two-
bedroom apartment in the build-
ing, where prices currently start
at $1.4 million for an 845-square-
foot unit, in September 2020. “All
the green was one of the main
things that stood out for me when
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BY RUTH BLOOMFIELD

Greenery

Outdoor space

Kenny Yeo, top right, at his home at the Wardian London, a biophilic development. Above, the building’s
swimming pool is fringed with palm’s trees. Bottom right, Mr. Yeo’s kitchen, and the building’s lobby, bottom left.
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Natural ventilation

BIOPHILIC DESIGN
Largewindows

$1.4
MILLION
845-square-foot,

2-bedroom
apartment
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Special Advertising Feature

Retirement Communities

by Julie Bennett

COURTESY OF RED LEDGES
The Equestrian Center at the Red Ledges resort community provides guided horseback riding along Utah’s rugged trails, leases horses to experienced riders and even boards horses for retirees who have their own.

In Utah’s Heber Valley, Red Ledges was origi-
nally envisioned as a private resort community, but
slowly evolved into a retirement destination as aging
Boomers sought more active options.
Mitchel Burns, Red Ledges’ COO, explains, “My

mother was born and raised in Heber City. Her
grandfather was one of the original settlers. After
she married my dad, Tony Burns, he started buy-
ing parcels of land. A few decades later, he owned
about 2,000 acres and embarked on hiring someone
to design a planned community. Heber City was a
remote little town, but members of the plan com-
mission and city council had gone to school with
my mother and trusted our family, so they approved
our plan for the first luxury community in the valley.

We were way ahead of our time.”
The plan allows for 1,200 homes — 320 are built,

with 80 more under construction. Burns says buyers
typically select a site and hire an approved architect
to custom-design their houses, at an average cost
of $1.5 million to $2.6 million. Entry-level attached
townhouses start at $1.1 million.
“Our original vision was vacation homes that fami-

lies would use to golf, ski, fish or hike. But when we
looked at our demographics, 50% of the buyers were
retired or about to retire. That number really acceler-
ated during the pandemic, when people were sitting
in lockdown thinking about what they wanted for the
rest of their lives. Many decided to retire early and
move to Utah to live a ruggedWestern life,” he reports.

A TASTE OF THE GOOD LIFE
Red Ledges also offers some not-so-rugged activi-

ties as well.The community has a private golf club all
property owners must join, with a restaurant and bar,
a Jack Nicklaus Signature Golf Course, tennis courts,
a fitness center and a club pool. There’s also a village
center with an oversized pool “built for grandkids,”
Burns says, “with a 144-foot slide and water guns.”
“Because the golf course is so challenging, we asked

Jack to come back and design a 12-hole, par-3 golf
park,” Burns reveals. “We threw out all those persnick-
ety rules and allowed grandkids to play there, too.”
The Deer Valley Ski Resort in Park City is 15 min-

utes away, and hiking trails and fly fishing streams are
even closer. “It’s a perfect place for active seniors to
retire,” Burns says.
One resident from Connecticut who loves Utah’s

Whether your passion is mentoring students or skiing moguls, new developments let you
pursue your interests into your retirement years.

Just Keep
On Going!

Continued on next page

2121 Kirby Drive, Unit 21S | $2.3M+
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5110 San Felipe Street, Unit 272W | $839K
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Compass is a licensed real estate broker. All material is intended for informational purposes only and is compiled from sources
deemed reliable but is subject to errors, omissions, changes in price, condition, sale, or withdrawal without notice. No statement
is made as to the accuracy of any description or measurements (including square footage). This is not intended to solicit
property already listed. No financial or legal advice provided. Equal Housing Opportunity.

Integrity. Service. Results.
LAURA SWEENEY

Top Producing Agent

laura.sweeney@compass.com

713.503.0700

RETIREMENT FOR TRAILBLAZERS!

As the nation’s first intergenerational senior community located
directly on a university campus, innovation is at the core of everything
we do at Mirabella at ASU. In addition to modern high-rise living with
resort-like amenities and on-site healthcare continuum, our residents
enjoy all the resources available to ASU students, including access to
Sun Devil athletic events and enrollment in university courses. Identity
is forged as learners, student mentors, or in other unique roles. The
possibilities are endless!

Mirabella at ASU is a Pacific Retirement Services community. Equal housing opportunity.

Call 602-314-1863 or visit us online at
our.events/mawsj to schedule a virutal tour today.

Let us introduce our revolution in retirement!

retirement.org/mirabella-asu
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year-round activities says, “Red Ledges is like a
full-time summer camp for me. I retired at 59,
and we sold the large house where we’d raised
three kids. We’d looked at retirement places all
over the country and thought we liked Utah the
best, so we rented a house at Red Ledges for the
summer of 2019 to try it out.”
The couple bought a spec home in the com-

munity that fall but worried it was too big.Then
COVID-19 arrived — and with it, two of their
adult children. His wife says, “I thought Red
Ledges did a good job responding to events.
They offered takeout meals from the restaurants
and held virtual fitness classes, trivia nights and
even wine tastings. And we were still able to ski,
golf, bike, hike and go snowshoeing.”
“It’s so much easier to make friends out

here,” she adds. “We socialize with people in
their 50s to their 70s. Nobody cares about your
pedigree, whether you were a CEO or an em-
ployee.They ask what you like to do, and if they
don’t partake in that activity, they’ll introduce
you to 10 people who do.”

A SMARTER WAY TO RETIRE
At Arizona State University, in Tempe, Mira-

bella gives older adults a chance to return
to college, since the not-for-profit Life Plan
Community is located on the ASU campus.
Janet Spirer, 69, and her husband, Richard

Ruff, 80, both have PhDs andhave been involved
in sales training and academia their entire ca-
reers. “Moving to Mirabella at Arizona State
University appealed to our backgrounds and our
comfort levels,” Ruff explains. “The combination
of a Life Plan Community and a college campus
is a unique opportunity for both of us.”
The couple signed on as founding members

of Mirabella three years ago, sold their home
in Scottsdale and lived in their condo in San
Diego until mid-January when their new two-
bedroom residence was ready. “Moving in
during a pandemic was a challenge, because
all the furniture we ordered was delayed,”

Spirer says. “We lived with a bed and two out-
side chairs for several weeks.”
“There’s a big difference between moving

into a place that’s brand new vs. one that’s
10 years old,” Ruff adds. “There are no social
cliques. Everyone is enormously receptive to
forming friendships.”
Better still, the couple is working with ASU

students who are creating innovative products
and programs. “There’s a coordinator on site
at Mirabella to help connect us with students
and faculty looking for support,” Spirer says.
“For example, Richard works with students
pursuing entrepreneurship projects, while one
of my teams is designing a portable shower to
treat burn victims in Malawi.”
This cross-generational collaboration is

exactly what Paul Riepma, senior vice presi-
dent of sales and marketing for Oregon-based
Pacific Retirement Services, envisioned years
ago when his company began its unique part-
nership with ASU.
“We offer complete life care to people who

never want to stop learning,” Riepma says.
“Every resident is issued an ASU ID card and
they can take classes, use the library, attend arts
programs, listen to lectures and purchase dis-
counted tickets for sporting events, just like any
other student. At first, we were attracting ASU
alums and people who lived in Arizona. Since
the pandemic started, about 20% of people
contacting us are from all over the country who
found us online and are intrigued by the idea of
living on amajor research campus.”
The Mirabella has 238 independent living

residences, with entrance fees ranging from
$400,000 to over $1 million for a penthouse;
they are 75% sold out. The monthly fee begins
at $4,500 for a single person, with 85% of the
initial fee returning to their estate.
At least one occupant must be 62 or older.

“We are seeing younger people looking at this
concept,” Riepma remarks, “including couples
in their 60s who see this as an ideal way to start
the next chapter of their lives.”
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COURTESY OF RED LEDGES
Play golf against stunning mountain views on the Jack Nicklaus Signature Golf Course at Red Ledges in Heber City, Utah.

Retirees who move to the Mirabella at Arizona State University in Tempe attend classes,
concerts, lectures and sporting events along with the college’s younger students.

PHOTO COURTESY OF PACIFIC RETIREMENT SERVICES/JARED HAIL

The Mirabella, on the ASU campus, contains 238 independent living apartments, several
restaurants, a fitness center, plus assisted living, skilled nursing and memory care units.

PHOTO COURTESY OF PACIFIC RETIREMENT SERVICES

Continued from previous page

When one place is
everywhere youwant to be.

Nestled on 2,000 acres neighboring Park City, Utah, Red Ledgeswas designed for better living.
Red LedgesHomebuilding invites you to discover luxurious living spaces
and exceptional architecturewithin a vibrant and engaging community.

Obtain the Property Report required by Federal law and read it before signing anything. No Federal agency has judged the merits or value, if any, of this
property.All recreational facilities are privately owned and operated as a club withmandatory membership fees. This does not constitute an offer to sell or
a solicitation of an offer to buy inOhio or in any other jurisdiction in which registration or any other legal requirements have not been fulfilled. © 2021 RedLedges Land Development, Inc. ©2021 BHHAffiliates, LLC.An independently owned and operated franchisee of BHHAffiliates, LLC. Berkshire HathawayHomeServices and the Berkshire Hathaway HomeServices symbol are registered service marks of Columbia Insurance Company, a Berkshire Hathaway affiliate. EqualHousingOpportunity.
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